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Insurer PNB MetLife launches 3 offerings for retail customers
 
Insurer PNB MetLife on Tuesday said it has launched three new offerings aimed at retail customers.
 The offerings are aimed to help with child education, family protection and also provide long-term savings, according to an official statement.
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PNB MetLife broadens product
portfolio with three new products

(urBureas | Mol Update on Augist 03,2020 | Pubisned o Augist 03,2020
‘PNB MetLife Insurance has
‘expanded its portiolio with
ehree new products for
different financial needs-
'PNB MetLife Guaranteed

company's concept of
“Citcle of Lfe, which assesses the needs of the customers

‘and offers them vith solutions on varied inancial needs
including - child education, family protection, long term
Savings and retirement are  testament to this approach

‘and was designed keeping in mind the evolving needs of
customers across different segments,” it saidina.
statement.

Followus on Telegram, Facebook, Twiter, Instagram,
YouTube and Linkedin, You can lso dovload our
android App or 105 App.
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PNB MetLife broadens its product portfolio with three unique
offerings for retail customers!

Tl pnb MetLife

PNB Metlife broadens its product portfolio with three unique offerings for retail customers!

« Aguaranteed savings plan, which allows customers the flexibilty of pay-ou as a lumpsum or supplementary income

= Acombined plan, assuring life and health insurance protection, with coverage against Covid-19

* Anew Unit Linked Insurance Plan (ULIP), which offers whole lfe cover along with tailor-made solutions for wealth
creation

Mumbai, August 3, 2020:PNB MetLife Insurance is expanding is product portfolio with three new unique offerings: PNB
Metlife Guaranteed Future Plan; Mera Mediclaim Plan and PNB MetLife Smart Platinum Plus. At PNB MetLife cuscomer
centriciy is the cornerstone that binds allfunctions. These offerings complement the Company's concept of “ircle of
Life", which assesses the needs of the customers and offers them with solutions on varied financial needs including -
Child Education, Famly Protection, Long Term Savings and Retirement.are testament to this approach and was designed
keeping in mind the evolving needs of customers across different segmens.

PNB MetLife Guaranteed Future Plan,a guaranteed savings life Insurance plan that offers dual advantages of long
term guaranteed benefis andfinancial protection to the family in case of adversities. The plan offers complee control to
customer and helps cuscomize the savings schedule based on customer's needs and affordabilfy. It llows customers the
flexibiiy to choose their future guaranteed pay-out as a lumpsum, income or a combination thereof which wil help
mesting financial requirements for various goals.
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‘The company, in partnership with Religare Health Insurance, has launched - Mera Mediclaim Plan -that combines
benefits of health and life insurance under a single policy. The new solution gives customers access to quality
healthcare,cashless hospitaliztion, slong with life insurance coverage.

‘Additionall, the company has also recelved approval from the Insurance Regulatory and Development Authority of India
(IRDAI 1o launch PNB Metife Smart Platinum Plus, 3 whole life savings-oriented unitinked insurance plan (ULIP). The.
plan also offers lfe insurance cover to protect ones family in case of an unfortunate demise as well s provides with

<allor-made solutions to achieve ones goals, including an option where wealth creation doesn't take a back seat even
during crtical iness.

‘Ashish Kumar Srivastava, MD & CEO, PNB MetLife, s31d “At PN MexLife, we believe in “Customer Centriciy and
continuously work towards providing solutions in line with our mantra. AS a part of our ‘Circle of LIfe” approach, which
has been conceptualized to deliver need-based solutions that provide financial wellbeing to the customers during their
Iifetime, the new products will address the need for ife and health protection as well as wealt creation. PNE MetLife
also declared bonus for ts participating polices which remains consistent even in these uncertain dimes. We will continue
<o invest our efforts in product innovations and introduce more products that willserve the life-stage needs of our
valued customers”

PNB MetLife Guaranteed Future Planoffers four different options to create a corpus to meet one’s financial goals.
The plan comes with a guaranteed income ranging from 103% to 245% of the annualized premium. Annual premiums
higher than Rs.30,000 also receive High Premium Reward ranging from 4% - 12% of annualized premiums. Besides one
an opt for Income plus booster options that wil give them an additional income pay-out at specifed intervals ranging.
from 30%-4065%. The plan allows customers to time the receipt of maturty amounts on special occasions like birthdays
or anniversaries. The policyholder willalso be eligible to avall income tax benefit on premiums paid and benefits received
under 80 (<) and 10(10d).

Mera Mediclaim Plan offers coverage for comprehensive health and hospitalisation insurance along with life insurance.
The plan features cashless hospitalization cover across Religare Health Insurance's network of more than 7,500
hospitals. The plan also covers more than 540 Day Care Treatments, alternative treatments such as Ayurveda,
Unani,Siddha and Homeopathy and offers a no claim bonus which helps cover to increase upto 220% over two years
and 250% over five years. This unique plan provides a cost-effective Solution for customers by offering a discount of 7.5%
on both e and health insurance premiums, plus dual tax benefits under both section 80 (c) and 80 (d)
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PNB MetLife Smart Platinum Plus is 3 whole life protection and savings oreinted Unit Linked Insurance Plan. The plan
features anunique Care Benefit which helps customers secure their goals against health exigencies and the insurer pays
all future premiums in case of diagnosis of any of the listed five critcal finesses. The plan provides additiona allocations
through features like Return of Fund Management charges of 15t 5 years and Fund booster which is paid at the end of
10th year which enhance the fund value and also incentivise the customers to stay invested for longer. This holistic plan
offers the policyholder with the freedom to choase from the benefit, duration of premium payment, the sum assured
multiple and also maximisetheir wealth creation potential through a choice of portfolio strategies and variety of funds.ft
also offers flexibily of switching between different fund depending on the risk appetice and partially withdrawing money
from the fund value after the lock-in period. The company so far has 22unitinked funds in s portfolio of which PN
MetLife Virtue Fund Il and PNB MetLfe Virtue Fund has been ranked amongst the top 10 in the Insurance Large Cap
Category (as of June 30, 2020) by Morningstar, 3 leading independent investment research organization. This ranking is
<estimony to the company's strong fund management prosessand reaffirm the commitment to deliver value accretive
‘growth to i customers investing through market-inked producs.

“This trio of products launched by PNB MetLife holistically fulis the advanced needs and demands of the consumer.
Amongst the three products, Mera Mediclaim Plan and PNE MetLife Guaranteed Future Planare available across PNB
Metlife's bancasurance, agency as well as online channels. AS the masses seftle to the new normal where protection of
health and lfe and wealth creation have assumed a level of importance like never before, PNE MetLife srives to serve its
customers at every new juncture of their ives through fts dynamic and ever-evoling approach to customer satisfaction.
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PNB MetLife Insurance is expanding its product portfalio with three new uniqus.
offerings: PHB Metlife Guaranteed Futura Plan; Mera Mediclaim Plan and PNB MetLife
‘Smart Platinum B, At BINE MetLifs customer-centricty i the corneratan that binds
all functions. These offerings complement the Company's concept of "Circle of Lit,
wihich sssasas the nsads of the customers and offers them with sclutions on varisd
financis neecs including - Chid Educstion, Family Protzction, Long Term Savings and
Retirament.are testament to this approach and was designed kesping in mind the
=valving neads of customers across differant szgments.

PIB MetLife Guaranteed Future Plan, 2 guaranteed savings lie insurance plan that
offers dual advantages of ong tarm guaranteed benefits and financial protaction to the
Family in case of advarsities. The plan offers complete control o the customer and
helps customize the savings schedule based on customer’s needs and affordabilty. It
allows customars the flexibity to choose their future guarantesd pay-out as 2 lump
=um, incame or 3 combination therecf which vl help mesting financil requiremants
for various geals.

The company, in partnarship vith Religare Health Insurance, has launched - Mera
Medicisim Plan - that combines bensit of health and I72 insurancs undar 2 single
policy. The ners zolution gives customars sczass to quality heslthears, cashless
hospitalzation, along with lfe insurance coverage.

‘Additionally, the company has also received approval from the Insurance Regulatory.
and Development Authority of India (IRDAT) to launch PNB Matlife Smart Platinum
Pluz, = whol fs savings-orizntad unit-lnked nsurance plan (ULIP). The plan slss.
offars Ife insurance cover to protect ones family in css= of an unfortunste demiss 55
sl 32 provides with talor-mads lutions to achisve cnes gosls, including an option
wihere vizalth crestion dossn' take 3 back s=at sven during critical ilnsz.

Ashish Kumar Srivastava, MD & CEO, PNB MetLife, said "At PNB HMetLie, we believe in
“Customer Centrcity’ and continuously work towards providing solutions in ine with
‘our mantra. A5 a part of our Circl of Life 3pproach, which has ben concestualized to
deliver need-based solutions that provide financial welbeing to the customers during
their fstime, the new products ill adress the nesd for 2 and heslth protection a2
el 32 eslth craation. P MetLife slzo declared bonus for it parteipating policss
wihich remains consistant even in thass uncertain tmes, We vil continus to invest our
Sfforts in product innavations and introducs mars products that vl serve the lfe-
stage needs of our valued customers.”
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PNB Metlife Guaranteed Future Plan offers four different options to create a corpus to
mest one’s financial goals. The plan comes with 3 guarantaed income ranging from
103% to 245% of the annualized premium. Annual premiums higher than £5.30,000
also raceive High Premium Reviard ranging from 4% ~ 12% of annualizad premiums.
Basidzs ane can ot for Incoms 2lus booster options that vl give them 2n sdditens!
income pay-out at spaciied intervals ranging from 30%-406%. The plan allows
customers to time the raceipt of maturity amounts on special occasions like birthdays,
o snniversaries, The polieynclder will 21s2 be sligble to svail incame tax bensfit on
premiums pid and bensfits racaivad under 0 (<) and 10(104).

Mrs Madicisim Plan offers covarage for comprshansive haslth and haspitalisation
insurance along with ife insurance. Th plan features cashless hospitalization covar
scross Religars Health Insurance's nstuark of mors than 7,500 hospials. Tha plan
2150 covers more than 540 Day Car Traatments, alterative treatments such as.
‘Ayurvada, Unan, Siddha and Homeopathy and offers a no claim bonus which helps.
over to increase upto 220% over tws years and 250% over five years. This unigus
plan provides 3 cost-affective zolutin for customers by offering 3 iscaunt of 7.5% an
both Iife and health insurance premiums, plus dual tax benefits undr both saction 80
(c) and 80 (d)

PIB Hetlife Smart Platinum Plus s 3 whole e protaction and savings orsinted Unit
Linked Insurance Plan. The plan faatures an unique Cara Baneft which helps
ustomers sacurs their gosls against heslth exigancies and the insurer pay il futurs,
premiums in case of diagnosis of any of the listad five critcal iinesses. The plan
provides adtionsl allocations through features like Return of Fund Management
harges of 15t 5 yaars and Fund boostar which is paid 3t the 2nd of 10th year which
nhance the fund valus 2nd slzo incentivise the customars to stay invasted for longer.
This holstic plan offers the policyholder with the freedom to choose from the banafits,
Gurstion of pramium paymant, the sum assured multple and slse maximizs their
wealth creation potantial through a choice of portfolio trategies and varisty of funds.
It also offers flexibiity of switching betwaen different fund depanding on the risk
appetite and partially withdrawing money from the fund value after the lock-in period.
The company zo far has 22 unit-inked funds in it pertilic of hich PNE Hetlfe
Virtus Fund 11 3nd PNE Hatlifs Virtue Fund has besn ranked smangst the top 10 in the
Insurance Large Cap Category (as of Juns 30, 2020) by Morningstar, a leading
independant investment rasearch organization. This ranking is testimony to the
company's strong fund management prosess and reaffirm the commitment to deliver
alus acerative growth to i customars investing through market-inked products.

This tro of products launched by PN Metife holisticaly fulfls the advanced nesds.
and demands of the consumer. Amongst the three products, Mera Mediciaim Plan and
PIB Hetlife Guaranteed Future Plan are available across PNB MetLie’s bancasurance,
agency 2s vl as online channels. As the masses settle to the new normal where
protection of health and Ifa and veskth craation have assumed 3 vl of importance
like nevar bafors, INE Hetlife strves to sarve s customars st avery new juncturs of
their lives through its dynamic and ever-avolving approach to customer satisfaction.
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PNB MetLife broadens its product portfolio with three
unique offerings for retail customers

5 Augst3, 200 & calinemdvon 0 Commans

'PNB MefLie Insurance is expanding ifs product portfolio with three ner unique offrings: PNB MetLife Guaranteed Future
‘Plan; Mera Mediclaim Plan and PNB MetLife Smart Platinum Plus. At PNB MetLife customer centriciy i the comerstone that
‘inds al functions. These offerings complement the Company’s concept of “Circle of Life”, which assesses the needs of the
customers and offers them wih solutions on varied fnancial needs including — Child Education, Family Protection, Long Term
Savings and Retirement ae testament tothis approach and was designed keeping in mind the evolving needs of customers
across different segmens.

‘PNB MetLife Guaranteed Fature Plan,  guaranteed savings life insurance plan eat offersdual advantages o long term
guaranteed benefits and Anancal rotection o te family in case of adversites. The plan ofes complete control to customer
and helps customize the savings schedule based on customer's needs and afordablity: It allows ustomers the fexibilty to
choose thei future guaranteed pay-out s @ umpsum, income or 2 combination thereof which will help mesting fnancial
requirements for varous goal.

‘The company, in partnership with Religare Health Insurance, has launched — Mera Mediclaim Plan —that combines benefits of
‘health and life nsurance under a single policy: The new solution gives customers access to quality healthcare, cashless
‘hospitalization, along with life insurance coverage.

Additionaly, the company has also received approval from the Insurance Regultory and Development Autheriy of India
(IRDAD to launch PNB MetLife Smart Platinum Plus, 2 whole lfe savings-criented it linked insurance plan (ULIP). The
plan also offers lfeinsurance cover to protectanes family in case of an unfortunate demise as well a5 provides with tailor-made
solutons to achieve anes goals,including an option where wealth creation doesn't ake 2 back seat even during critca llnss.

Ashish Kumar Srivastava, MD & CEO, PNB MetLife, said “At PNB MetLife we believe in “Customer Centricty and.
continuously work towards providing solutions i Hine with our mantra. As @ partof our “Circle of Life approach, which has
een conceptualized to deliver need-based solutions that provide fnancial welbeing o he customers during thelr fetime, te
‘e products vill address the need for life and heath protecton as wellas wealth creaion. PNB MefLifealzo decared bomus
for it participating polices which remains consisten even n hese uncertan imes, We will confinue fofzvest our eforts in
‘product innovations and infrodiuce more productsthat will serve the lfe-stage needs of our valued customers.™




image85.png
'PNB MetLife Guaranteed Future Plan offers four different options to create 2 corpus to meet one’s financial goals. The plan
comes with a gusranteed income ranging from 103% to 243% of the anmualized premium. Anmual premiums higher than
R5:30,000 alo receive High Premium Reward ranging fom 4% — 12% of annualized premiums. Besides one can opt for
Income plus booster options that will ive them an additionsl income pay-out at specified intervals ranging om 30%-406%.
‘The plan allows customers o time the receipt of maturity amounts on special occasions like birthdays or anniversaries. The
‘policyholder will also be elgible o avail income tax benefit on premiums paid and benefis received under 80 (¢) and 10(104).

Mera Mediclaim Plan offers coverage for comprehensive health and hospitalisation insurance along with ife insurance. The
‘plan features cashless hospitalization cover across Religare Health Insurance’s nefwork of more than 7,50 hospitals. The
‘plan also covers more than 540 Day Care Treatments, alternative treatments such as Ayurveds, Unani, Siddha and
‘Homeopathy and offers 2 o claim bonus which helps cover to increase upto 220% over fwo years and 250% over five years.
This unique plan provides a cost-effectve solution for customers by offering a discount of 7.5% on both lfe and healta
insurance premims, phus dual fax benefits under both section 80 (c) and 80 (&)

‘PNB MetLife Smart Platinum Plus is 2 whole ife rotection and savings oreinted Unit Linked Insurance Plan. The plan
features an unigque Care Benefit which helps customers secure their goal against health exigencies and the insurer pays all
future premiums in case of diagnosis of any of the lsted fve citca llnesses. The plan provides additional allocations through
features like Return of Fund Management charges of st 5 years and Fund booster which is paid at the end of 10t year which
enance the fund value and aso incentvise the customers fostay invested for longer. This hlisic plan offers the policyholder
it the freedom to choose from the benefits, duation of premium payment,the sum assured muliple and also masimise their
wealthscreaion potential through a choice of portfoli strategies and vriety of funds. It alo offers flexibility of switching
etween different fund depending on thersk appetite and partially withdrawing money from the fund value afer thelock-in
pericd. The company so farhas 22 unit linked funds n ts portfolio of which PNB MetLife Virtue Fund I znd PNB MetLife
‘Virtue Fund has been ranked amngst the top 10 i the Insurance Large Cap Category (as of June 30, 2020) by Morningstar, 2
leading independent investment research organization. This anking is testimony tothe company’s strong fund management.
prosess and reafim the commitment o delive value accretve growth foits customers investng through marketlnked.
products.

“Thistrio of poducts launched by PNB MetLife hlisically fulfils the advanced needs znd demands of the consumer Amongst
the tree products, Mera Mediclaim Plan and PNB MefLife Guaranteed Future Pl are avalable across PNB MetLife's
‘bancasurance, agency as well s online chamnels. As the masses setl t the new normal where profection of health and life and
wealh creaion have assumed 2 level o importance like never before, PNB MetLife srives toserve ifs customers at every new
jancture of their lves through its dynamic and ever-evolving approach fo customer satisfaction
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Business Continui Practice

How PNB MetLife's workforce is coping
with the virtual model

The Company has opened more than 80% of its branches across the country.

Read 16554 Times

5 Arindam Goswami | HRKatha - Juy 31,2020
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Out of the total of 107 branches in the country, PNB MetLife has managed to
oopen close to 89 branches till now.

However, not everyone needs to travel to work every day, unless there is a
need to deposit a cheque or to meet with a customer. “Only 30 per cent of
employees can work out of each branch at a time;” reveals Shishir Agarwal,
director-HR, PNB MetLife.

As the branches are open six days a week, the Company has created two-day
rosters for all branch staff. Employees are divided into groups, and each grou
works for two days at a single branch.

Out of the 12,000+ strong workforce in the organisation, 90 per cent of the
employees work in sales. This includes 3500 employees who operate out of
partner bank branches and around 2,000 employees who work out of PNB's
own branches. The total workforce strength also includes 5500 part-time
employees
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“TWO WEEKS BEFORE THE
LOCKDOWN, WE WENT INTO TESTING
OUR BUSINESS CONTINUITY PLANS
FOR A POSSIBLE WORK-FROM-HOME
'SCENARIO. THIS PROVED HELPFUL
TO FIGURE OUT WHICH EMPLOYEES
WERE IN NEED OF NECESSARY

‘Shishir Agarwal

INFRASTRUCTURE, SUCH AS

LAPTOPS, DATA CARDS AND VPN

CONNECTIONS. WE WERE ABLE TO HELP THEIR SMOOTH TRANSITION INTO
THE WORK-FROM-HOME MODE WITH MINIMAL DISRUPTION TO CUSTOMERS.”

The Company recently opened up four branches in Delhi NCR, including one
each in Noida and Gurugram
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In a conversation with HRKatha, Agarwal shares how in the past few months,
there has been an acceleration towards the shift to digital, and most of the
business is currently taking place virtually.

While the shift towards digital has been increasing, Agarwal adds that a
turnaround to going full virtual is not possible for the industry.

“While we have been on the journey towards working more digitally, it is not
possible to go completely digital, especially in a bank-insurance partnership.
Ultimately, both physical and digital, will have to coexist,” opines Agarwal.

However, the Company started practising remote working just before the
lockdown was announced. “Two weeks before the lockdown, we went into
testing our business continuity plans for a possible work-from-home scenario.
This proved helpful to figure out which employees were in need of necessary
infrastructure, such as laptops, data cards and VPN connections. We were able
to help their smooth transition into the work-from-home mode with minimal
disruption to customers,” claims Agarwal

At PNB MetLife, except for the branch employees, the corporate office
employees are continuing to work from home for the moment.

To ensure that employees remained financially healthy, PNB MetLife paid
their monthly salaries four days earlier than the usual pay-out date in March
and April
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“During the months of April, May and June, we paid ful salaries to all
employees, iespective of their attendance, as we realised that it was not.
possible for everyone to commute to office during the time” says Agarwal.

In addition to their reguar salaries, employees were paid their incentives,
bonuses and increments.

For the sales team, the Company adopted digital through its real-time:
customer service app, Khushi, to enable its workers to service customers from
'home. Sales leaders in the organisation set up daily virtual sales huddles to
discuss leads and how to advise customers in a virtual environment.

Aganwal mentions that training has been one of the key enablers for the sales
team in the organisation. While the majorty of sales used to happen primari
because of walkin customers at the branches, going virtual required.
employees to be guided on how to engage with customers more proactively
and bring in business.

Speaking on performance, he said that since the months of April, May and
July are typically lean, in terms of business, for the insurance sector,
employees’ performance was assessed more liberally.

“We had encouraged our employees to meet their annual sales targets and
not focus on one quarter alone” reveals Agarwal

In the areas of engagement and leaming, the organisation has initiated
‘multiple activities. There are reqular leadership talks, initiated by Michel A
Khalaf, CEO, MetLife, where he connects with different groups of employees
across the world every 15 days.

Recently, the Company’s brand ambassador, PV. Sindhu shared her own
experiences and offered tips on taking care of mental and physical health
during the lockdown. In addition, the Company also has weekly Chai pe
Charchar sessions as a part of its fun activities.
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PNB MetLife broadens its product portfolio with three
unique offerings for retail customers

Mumbai, Aug 03 (UNI) PNB MetLife Insurance is expanding its product portfolio with three
new unique offerings: PNB MetLife Guaranteed Future Plan; Mera Mediclaim Plan and PNB
MetLife Smart Platinum Plus.

At PNB MetLife customer centricity is the cornerstone that binds all functions. These offerings
complement the Company’s concept of “Cirele of Life”, which assesses the needs of the
customers and offers them with solutions on varied financial needs including - Child Education,
Family Protection, Long Term Savings and Retirement.are testament to this approach and was
designed keeping in mind the evolving needs of customers across different segments.

PNB MetLife Guaranteed Future Plan, a guaranteed savings life insurance plan that offers dual
advantages of long term guaranteed benefits and financial protection to the family in case of
adversities.
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The company, in partnership with Religare Health Insurance, has launched - Mera Mediclaim
Plan  that combines benefits of health and life insurance under a single policy. The new
solution gives customers access to quality healthcare, cashless hospitalization, along with life
insurance coverage.
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Ashish Kumar Srivastava, MD & CEO, PNB MetLife, said “At PNB MetLife, we believe in
“Customer Centricity’ and continuously work towards providing solutions in line with our
mantra. As a part of our Circle of Life’ approach, which has been conceptualized to deliver need-
based solutions that provide financial wellbeing to the customers during their lifetime, the new
products will address the need for life and health protection as well as wealth creation. PNB
MetLife also declared bonus for its participating polices which remains consistent even in these
uncertain times. We will continue to invest our efforts in product innovations and introduce
more products that will serve the life-stage needs of our valued customers.”
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As the masses settle to the new normal where protection of health and life and wealth creation
have assumed a level of importance like never before, PNB MetLife strives to serve its customers

at every new juncture of their lives through its dynamic and ever-evolving approach to customer
satisfaction.
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fe insurance term plan premium

Male: 30 Years, Sum Insured- 1 crore, Cover upto=- 70 Years

Aditya Birla Capital Life Shield Plan 80 12,998
Aegon Life iTerm Insurance Plan 100 9,114
Bajaj Allianz Smart Protect Goal 85 10911
(Canara HSBC OBC Life iSelect+ Term Plan 99 9,284
Exide Life Insurance Smart Term Plan 75 12411%
Future Generali Flexi Online Term Plan 75 9,427
HDFC Life Click2Protect Plus 85 12,601
ICICI Prudential iProtect Smart 99 17190
India First Life e-Term Plan 80 8,260
Kotak Life Insurance Kotak e-Term Plan 75 9,558
Max Life insurance Smart Term Plan Plus 80 11,800
PNB Met Life Mera Term Plan 99 10,148
Reliance Nippon Life Digi Term 80 11,012
SBI Life eShield 80 15,070
TATA AIA Life Maha Raksha Supreme 100 12,980

“Exide coverage upto 60 years for age 30 years Source: wwwpolicybazaarcom
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PNB MetLife broadens product portfolio

Markets three unique offerings for retail customers

EOI CORRESPONDENT

KOLKATA/MUMBAI,
AUGS/~/MetLifelnsurance
is expanding its product
portfolio with three new
unique offerings: PNB
MetLife Guaranteed Future
Plan; Mera Mediclaim Plan
and PNB MetLife Smart
Platinum Plus. At PNB
MetLife customer centricity
isthe cornerstone thatbinds
allfunctions. Theseofferings
complement the Company*
concept of "Circle of Life",
which assesses the needs of
the customers and offers
them with solutions on
varied financial needs
including- Child Education,
Family Protection, Long
Term  Savings  and
Retirement.aretestament to
this approach and was
designedkeepinginmindthe
evolvingneeds of customers
across different segments.
PNB MetLife
Guaranteed Future Plan,a
guaranteed savings life
insurance plan that offers
dual advantages of long
term guaranteed benefits
andfinancial protection to
the family in case of
adversities. The plan offers
complete controltocustomer
and helps customize the
savings schedule based on
customer’s needs and

affordability. It allows
customers the flexibility to
choose  their future
guaranteed pay-out as a
lumpsum, income or a
combination thereof which
will help meeting financial
requirements for various
goals.

The company, in
partnership with Religare
Health Insurance, has
Iaunched - Mera Mediclaim
Plan-that combines benefits
of health andlife insurance
under a single policy. The
new solution gives
customers access to quality
healthcare, cashless
hospitalization, along with
life insurance coverage.

Additionally, the
company has also received
approval from the Insurance
RegulatoryandDevelopment
Authorityof IndiaIRDADto
Iaunch PNB MetLife Smart
Platinum Plus, a wholelife
savings-oriented unit-linked
insurance plan (ULIP). The
planalsoofferslifeinsurance
cover to protect ones family
in case of an unfortunate
demise as well as provides
withtailor-madesolutionsto
achieveonesgoals, including
an option where wealth
creation doesn't take a back
seat even during critical
illness,

Ashish Kumar

Srivastava, MD & CEO, PNB
MetLife, said "At PNB
MetLife, we believe in
“Customer Centricity' and
continuously work towards
providing solutions in line
with ourmantra. Asapartof
our'Circle of Life'approach,
which  has  been
conceptualized to deliver
need-based solutions that
provide financial wellbeing
tothecustomersduringtheir
lifetime, the new products
will address the need for life
andhealthprotectionas well
as wealth creation. PNB
MetLife also declared bonus
for its participating polices
which remains consistent
even in these uncertain
times. We will continue to
invest our efforts in product
innovations and introduce
more products that will
serve thelife-stage needs of

our valued customers.”
PNB MetLife
Guaranteed Future

Planoffers four different
optionstocreatea corpusto
meet one's financial goals.
The plan comes with a
guaranteed income ranging
from 103% to 245% of the
annualized  premium.
Annual premiums higher
than Rs.30,000 also receive
High Premium Reward
ranging from 4% - 12% of
annualized  premiums.
Besides one can opt for
Income plus booster options
that will give them an
additional income pay-outat
specified intervals ranging
from 30%-406%. The plan

allows customers totime the
receiptof maturity amounts
on special occasions like
birthdays or anniversaries.

The policyholder willalso be
eligible to avail income tax
‘benefitonpremiumspaidand
‘benefits received under 80
(c)and 10(10d).

Mera Mediclaim Plan
offers  coverage for
comprehensive health and
hospitalisation insurance
along with life insurance.
The plan features cashless
‘hospitalization cover across
Religare Health Insurance's
network of more than 7,500
hospitals. The plan also
covers more than 540 Day
CareTreatments,alternative
treatments  such  as
Ayurveda, Unani, Siddha
and Homeopathy and offers
anoclaimbonuswhichhelps
covertoincrease upto220%
over two years and 250%
overfive years. This unique
planprovidesacosteffective
solution for customers by
offeringadiscountof7.5% on
both life and health
insurance premiums, plus
dual tax benefits under both
section 80 (c) and 80 (d)

PNB MetLife Smart
Platinum Plus isa wholelife
protection and savings
oreinted Unit _Linked
Insurance Plan. The plan
features anunique Care
Benefit which _helps
customers secure their goals
againsthealthexigenciesand
the insurer pays all future
premiums in case of
diagnosis of any of thelisted

fivecritical illnesses.

The plan provides
additional  allocations
throughfeatures like Return
of Fund Management
charges of 1t 5 years and
Fund booster which is paid
at the end of 10th year which
enhance the fund value and
also  incentivise the
customers to stay invested
forlonger. This holistic plan
offers the policyholder with
the freedom to choose from
the benefits, duration of
premium payment, the sum
assured multiple and also
maximisetheir _ wealth
creation potential througha
choice of portfoliostrategies
and variety of funds.It also
offersflexibility ofswitching
between different fund
depending on the risk
appetite and partially
withdrawingmoneyfromthe
fund valueafter the lock-in
period.

The company sofar has
22unitlinked funds in its
portfolio of which PNB
MetLife Virtue Fund Il and
PNB MetLife Virtue Fund
‘hasbeenrankedamongstthe
top10in the Insurance Large
Cap Category (as of June 30,
2020) by Morningstar, a
leading  independent
investment _  research
organization. Thisrankingis
testimony to the company’s
strong fund management
prosessand reaffirm the
commitmenttodelivervalue
accretive_growth to its
customersinvestingthrough
‘market-linked products.
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PNB MetlLife: PNB MetLife
Insurance is expanding its
product portfolio with
three new offerings ~ PNB
MetLife Guaranteed
Future Plan; Mera
Mediclaim Plan and PNB
MetLife Smart Platinum
Plus, the company said in a
statement. These offer-
ings complement the com-
pany s concept of “circle
of life”, which assesses the
needs of the customers
and offers them solutions
on varied financial needs,
it said. SNS
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PNB MetLife broadens
product portfolio

Kolkata: PNB MetLife Insurance, the country’s leading
insurance player, on Tuesday announced further ex-
pansion of its product portfolio with three new unique
offerings which aimed to fulfill the diversified needs of
customers and offer them with solutions on their finan-
cial requirements. Christened as PNB MetLife Guar.
anteed Future Plan, Mera Mediclaim Plan and PNB
MetLife Smart Platinum Plus, these plans would assesse
the needs of customers and solve their probelms relat-
ed to Child Education, Family Protection, Long Term
Savings and Retirement benefits. Moreover,the com-
pany in partership with Heligare Health lnsurance,

as also launched Mera Mediclaim Plan that combines
benefits of health and life insurance under a single pol-
icy including the facilities like cashless hospitalization.

‘According to Ashish Kumar Srivastava, MD and CEO,
PNB MetLife, the new products will_address the need
for life and health protection as well as wealth creation.
PNB MetLife also declared bonus for its participating
polices which remains consistent even in these un-
certain times. We will continue to invest our efforts in
product innovations and introduce more products that
will serve the life-stage needs of our valued customers.
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Technovision - 2020 for

Kokata: (OVID-19. is nothing short of a massive
systemic shock, both at a socielal and an economic
el Itis chaning the way we live, work, consume,
and behave, percolating through al aspecs of our
personl and professional lives. Financial Services
I partiular s going trough an unusual business
phase and i thei battle to hght the pandemic, und
a5 a stralegic directive towards ensuring resdlence
over the long-term, Financial Services firms are enr
bracing technology 1o their core. Organizations are
considering accelerating thei long<herished aspira-
tions to kverage digial doud, remate deivery and
virtusl collaboration to thrive amid the crisis, whikt
sl preparing o e, The preen sae of s
also highlghts the exigency for sustainable response
measures, balancing continuity with growth, and ad-
edih ity s £
ere i paradiem shifl across payments (higher
adopon of gkl channek ) onboshing dizion
of nsurance sakes and onboarding process), business
s {pperes poessing enabed by AL nd
lockehain). cusomer interactions (virtual personal
assistants for touchless experience). 1o e a few
Tn this context, Capeeminis TechnoVision 2020
- Firaial Services s the foundation that a key
goul oftechoology i to make the ves of consumers,
leagues and diizens easier Techno\ision provides
a holti framework for tecEmology business trans-

Financial Services from “Cﬂ)gennm

formation, enablin anticpate pew
irends, assess thelr polertial, valdate (heir enter-
prise readiness and exphot them.

Key leaders across inanecial servioes sector n In-
dia that are levera ging technology inclde:

Big Dala - Suie Kank of India (SBI) has started
the process of implementing a big data lake, 4 one-
point data processing and sioring Warehouse, a5 the

argest lender looks 1o analyze vast pools
of data, including thal generated on i social media

s, to enbasce e oflerings. Through

be big data lake, the bank is looking al processing
structured data suich as those from socil media
and feeds from agencies providing economic data and
credit scores, along with data generated within bank
10 gel insights into user experiences and upgrade its
risk management capabilies.

+ Insurance - Virtual Reality Based Platform -
PNB MetLife became the first insurer in India to
launch a virtual reality-based platform - conVRse
~ 1o improve cusiomer service. Since then, the
surer hus upgraded the, platform which now ¢
ables customers to gel nstant access lo experts;
view Uheir policy details. service requeslsexeculed
real-time, know the status of their claim, all whike
having an interactive experience. The platform
was buill with the.help of MelLife's innovation
center “Lumenlab” in Singapore.
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Nominees have first right over life insurance claims, not legal heirs

Dihasangv
e et com

s you deal with the
trauma of losing a
loved one, making a

lfe insurance claim may
‘become daunting fyoudon't
Inowhowtogoabouti.One
ofthemost importantaspects
to consider sthe difference
between the nominee and
heirswhen it comes (o Insur-
ance claims.
Insurance policy s treated
a5 an estate ofthe deceased
policyholder. Legal heirs
havearightoverthe policyas
long as the assets of the
deceased policyholder
devolveuponher.
However,nlifeInsurance,
thereis a concept known as
‘eneficialnomince. Thi pro-

vision was ntroduced inthe
Insurance Laws (Amend-
ment) Act, 2015, Ifan imme-
diate Family member (par-
ents,orspouse, orchildren)is
‘made the nomiinee, then the
proceeds will g6 o the

srocx

intendedperson. Legal heirs
willnot haveany claimonthe.
‘money.“Tithe nominee ot
survived by the insured, the
proceeds will g0 to the legal
helrs;”said Mukesh Jain, cor-
porate lwyerand founderof

Mukesh Jalnand Assoctates,
aMumbal-based v firm.
In the absence ofa nomi-
nee, the legal her can claim
the insurance proceeds.
“Apartfrom the chim ntia-
tonletterand other reqisite
documentation like death
certificate, ID proof of the
beneficiary, policy papers,
discharge form (Fany), post
‘mortem report and hospital
records (in case ofunnatural
death,thelegal heirneedsto
‘submithe succession crtil-
cate issued by a competent
court which establishes the
rightofthelcgal heirover the.
assetsofthedeceased policy-
holder, including the insur-
ance proceeds,” sid Vatsala
Sameer, company secreary,
Canara HSBC Oriental Bank
of Commerce LifeInsurance.

Ifthere are multple legal
heirsandonly one schiming
the proceeds,then all other
Iegalheirsneed o agree and
express their consent 0 the
insurer for that.“The afida-
vit-cunrindem-

the death of the nominee or
incase ofdeathof the nomi-
neeafterthe chimis lled but

befores setllement.
In case the deceased has
‘more than one child and has
not nominated

nitysignedbyall  Ifanimmediate  all of them, a

the legal heirs famllymemberls ~claim can be
protects the - madethe lodged only by

insurer from

nominee, then

the nominated

smilarandsep- e procaadewyy  child and the

arate claims

under the pol- gotothe

insurershallpay
the proceeds to

icy,” said a Intendedperson ip. nominee

spokesperson
from PNB Met-
e Insurance Co. Lid.

“The kegal heir can makea
claimwhen therelsnonomi-
‘mation any time before the
‘maturity of the policy, or if
theinsured has ot recested
afreshnomination Incaseof

only. Otherchil-
dren can stake
climtothelrsharesbymov-
ingacompetentoourtoflaw,
‘aidthe PN Metlifespokes.
‘person.Sogetlarity onyour
‘stuationandactaccordingly.
‘Tinesh Bhasin contributed
wihestory
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PNB MetLife launches
Guaranteed Future Plan

PNB MetLife recently launched Guaranteed
Future Plan, a guaranteed savings life
insurance plan that offers dual advantages
of long-term guaranteed benefits and
financial protection to the family in case of
adversities. The plan offers four different
options to create a corpus to meet one’s
financial goals. The plan comes with a
guaranteed income ranging from 103 to
245 per cent of the annualised premium.
One can opt for income plus booster
option that gives an additional income
pay-out at specified intervals, ranging
from 30 to 406 per cent. The plan allows
customers to time the receipt of maturity
amounts on special occasions such as
birthdays or anniversaries. The
policyholder will also be eligible to avail
income tax benefit on premiums paid and
benefits received under 80 (c) and 10(10d).

PNB MetLife Guaranteed Future Plan are
available across PNB MetLife’s
bancasurance agenciesand online
channels.
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PNB MetLife broadens
its product portfolio

Chenna, Aug 7

PNB MetLife Insursnce s expunding i product
potfolio with thee new unique offerngs: PNB
RietLife Guarameed Future Plan: Mers Mediclaim
Plan and PNB MetLife Smart Platioum Plus. At PNB
MelLife customer centicty is the comentone that
binds al functions.

“These offeings complement the Company’s concept
of “Circle of Lie", which assewes the neods of the
Customers and offcs them with solutons on vared
fnancial needs including - Child Educstion. Family
Protection, Long Term Savings and Retrmentare
estament 1o this approsch and. was designed kecp-
g in mind the evolving necds of customers across
iferent segments.
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PNB MetLife broadens its {roducl portfolio

with three unique offerings
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PRODUCT
LAUNCHES

Insurance

Reliance General Insurance and National
Payment Corporation of India have
launched a platform for making insurance
premium payments digitally through
Bharat Bill Payment System. The facility
allows a customer to renew policies by
paying premium through multiple channels
such as Netbanking, mobile banking/app,
website, agent, business correspondents
-and branches using multiple modes such as
«cards, NEFT, Netbanking and UPL.

PNB MetLife Insurance has

launched three new plans. PNB
MetLife Guaranteed Future Plan is

a guaranteed savings life insurance
plan that allows customers to choose
their future guaranteed pay-out as a

lumpsum, income or a combination.
Mera Mediclaim Plan offers coverage

for comprehensive health and

hospitalisation insurance along with
life insurance. PNB MetLife Smart

Platinum Plus, a whole life Ulip, offers
life insurance and tailor-made solutions
to achieve one’s goals.

Aditya Birla Sun Life Insurance

has launched the ABSLI Assured
FlexiSavings Plan, a guaranteed, non-
linked non-participating life insurance
plan. It provides annual Income to

the policyholder accumulated for 10
‘years or 12 years till the end of the
policy term, and a 5% income booster
annually enhances the accrued amount.
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PNB MetLife broadens its product portfolio with
three unique offerings for retail customers

« Aguaranteed savings plan, which allows customers the flexibilty of pay-out as a
lumpsum or supplementary income.

« A combined plan, assuring Ife and health insurance protection, with coverage against
Covid-19

* Anew Unit Linked Insurance Plan (ULIP), which offers whole lfe cover along with tailor-
made solutions for wealth creation

MUMBAI: PNB MetLife Insurance is expanding its product portfolio with three new unique
offerings: PNB MetLife Guaranteed Future Plan; Mera Mediciaim Plan, and PNS MetLife Smart
Platinum Plus. A PNE MetLife customer-centricityis the conerstone that binds all functions.
These offerings complement the Company's concept of *Circle of Life”, which assesses the
needs of the customers and offers them with solutions on varied financial needs including -
Child Education, Family Protection, Long Term Savings and Retirement are testament to this
approach and was designed keeping in mind the evolving needs of customers across
different segments.

PNB Metlife Guaranteed Future Plan, a guaranteed savings life insurance plan that
offers dual advantages of long term guaranteed benefits and financial protection to the
family in case of adversities. The plan offers complete control to the customer and helps
customize the savings schedule based on customers needs and affordabily. It allows
customers the flexibilty to choose their future guaranteed pay-out a5 a lump sum, income, or
2 combination thereaf which will help meeting financial requirements for various goals

The company, in partnership with Refgare Health Insurance, has launched - Mera
Mediclaim Plan - that combines benefits of health and Iife insurance under @ single policy.
The new solution gives customers access to quality healthcare, cashless hospitalzation, along
with lfe insurance coverage.
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‘Additionally, the company has also received approval from the Insurance Regulatory and
Development Authority of India (IRDA) <o launch PNB MetLife Smart Platinum Plus, 2
whole lfe savings-oriented uniclinked insurance plan (ULIP). The plan also offers life
insurance cover to protect one's famiy in case of an unfortunate demise as well a5 provides
tailor-made solutions to achieve one’s goals, incuding an option where wealth creation
‘doesrt take a back seat even during criicalfness.

6 Ashish Kumar Srivastava, MD & CEO, PNB
MetLife, said "At PNB MetLife, we believe in
“Customer Centricity’ and continuously work
towards providing solutions in line with our mantra.
As a part of our ‘Circle of Life’ approach, which has
been conceptualized to deliver need-based
solutions that provide financial wellbeing to the
customers during their lifetime, the new products
will address the need for life and health protection
as well as wealth creation. PNB MetLife also
declared a bonus for its participating policies which
remains consistent even in these uncertain times.
We will continue to invest our efforts in product
innovations and introduce more products that will
serve the life-stage needs of our valued customers.”
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'PNE MetLife Guaranteed Future Plan offers four different options to creste a corpus to meet.
‘one’s inancial oals. Tne pan comes wih 2 guaraniees ncome ranging rom 103% t0 245%
of the annualzed premum.  Annual premiums Higher than R530000 also recaive High
Bramium Reward ranging rom 4% - 12% of snnualzas premiums. Be5cez ons can o3t for
Income plus boester options that wil gie them an addiconal income pay-out a¢ speciied
cervals ranging from 30%-406%. The plan alows customers o fme the receipe of maturiy
amounts on special occasions lie Bithdays or annivrsaries. The policynolder wil a5 be
elgibe o avall ncome tax bensfcon pramiums paid and benefis recaived under 80 (0 and
10100

Mera Mediclaim Plan offers coverage for comprehensive heath and hospical
nsurance along wih e insurance. The plan features cashess hospitalizaton corer across
Religare Healt Insurances neswork of more han 7,500 hospial. e pan a1 covers more
ran 40 Day Care Trestments, stermtue wasimens sush 32 Ayuriac, Unan. Sns and
Homeopatny and offrs 8 no laim bonus which helps cover o incraase up © 220% over o
years and 250% over five years. This uniqus plan provdes 3 cost<ffctive soltion for
Customers o offarnz & Ggaunt o 7.5% on bt ife and heslt insurance premuns. plus
ual o benefis under both secion 801 and 80 4)

PNB Metlife Smare Plainum Plus is whole Ife protection and savings orencas Urit inked
Insurance Plan. Tne plan features 2 unique Care Benef which hels customers secure heir
gosis agains heali exgencies and the nsurer pays al uture premiumsin case of dagnoss
of any of th lstd fiue cidcal nesses. The plan provides additional allocatons through
featues e Return of Fund Management charges o 1515 years and Fund boostr whih &
paid 2t the end of the 101 year which enhances the fund value and also ncentiizes the
Cusomers t say investad for langar. This Rl plan offers the palcyhalcer with tre
fresdom to choose from the bensfis, duraton of premium payment, the sum assured
multipe, and also maximize teic wealth cration potential trough & chice of porciolio
cstegis an = varity of funca £ 320 Offers the Ty of SwEhing between dferent
funds depending on th risk appetie and partaly withdrauing money from the fund value
afer the fockin perid. Tne company sofa has 22 unitinked funds in s porffo o which
BN MecL e Virus Fun I anc PNE Mec 2 Vs Fund hss b ranked smongss the o5 10
n the Insurance Large Cap Category (as of June 30, 2020) by Morningsar, 2 leading
Independent investment research organization. This ranking i testmony t e company’s
Strong fund management process and reafirms the commicment  delver value accreve
ErouEn 0 i customers investing through markecinked produc.

T 10 of producs launched by PNB MerLfe holscelly ulfls the advanced needs and
Gemands of e consumer. Amonzs the three procucts, Mars Medcam Pian and PNE
et Gusranceed Futurs lan are vl scross PNE Metlife s ancassurance, sgency 55
el 25 anine chanes As the e Kt 2 the new norTa whers arotacion of hesi
nc e 202 weaitn crestion ave sszumes 2 evel of impertance ke never Safore, PNE
e sries 0 seve s customers atsvery new Junciure o e s trough s Gynamic
and ever-evoling approach to customer satsfaction.
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PNB MetLife offers three unique products for
retail customers

ADVERTISEMENT

-

NE BUSINESS BUREAU
MUMBAL AUG 3





image53.png
PN MelLife Insurance s expanding ts product portoli with three nev unique offerings such as PNE
MeLie Guaranteed Future Plan; Mera Mediclaim Plan and PNE MelLife Smart Plainum Plus, accorcing
toarelease.

“The release said,at PNB WetLie cusiomer centicty s the comerstone that binds al funcions. These.
offerings complement the Company s concept of ‘Cirle o Life” which assesses the needs of the
customers and offers them with solutons on varied fiancial needs ncluding — Chid Education, Famiy
Prolecton, Long Term Savings and Refirement.are festament fo this approach and was designed keeping
nming the evolving needs of customers across difierent segments.

PNB et ife Guaranteed Future Plan, a guaranteed savings life insurance pian that fers dual
advantages oflong ferm quaranteed benefis and fnancial protection fo the famiy i case of adversies.
“The plan ofers complete conrol to customer and helps customize the savings schedule based on
customers needs and affordabiiy It alovs customers the flexibilty to choose their fuure guaranteed
pay-out a5 2 lumpsum, income o a combination therof which will elp meeting financil requirements for
various goals.

“The company.in parinership vith Religare Healh Insurance, has aunched — Mera Mediclaim Plan — hat
combines bensfis o healih and fe insurance under 3 singl poliy. The new soltion gives customers
access to qualty healincare, cashless hospitalization, along with Ife nsurance coverage.

‘Additionaly. the company has also eceived approval fom the Insurance Regulatory and Development
Authority o India (RDAI) to launch PNB MetLife Smart Platinum Plus, 2 whoe Ife savings-orienied
unitinked insurance plan (ULIP). The plan 2550 ofes fe insurance cover o protect ones family in case.
of an unfortunate demise as well as provides with taor-made soluons o achieve ones goals, ncluding
an opton where wealth creation doesn't ke a back seat even during crtca ness.

‘Ashish Kumar Srivastava, MD & CEO, PNB MetLife, sad
“AtPN MelL e, we believe in “Customer Centricy’ and
continuously work toiards providing soluions n fine with
our manira. A a part of our ‘Circle of Life approach, which
has been conceptualized fo deiver need-based solutions
that provide inancial wellbeing fo the customers during thei
ffeime. the new products will address the ned for fe and
healt protecton as well as viealth creation. PNS MefLife
also declared bonus fo s partcpating polices which
remains consistent even in these UNCertain s, We Wil aunah koo =rasan 10 & 20, PiE e
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‘continue to invest our efforts in product innovations and
Introduce more products that il serve the ife-stage needs of ou valued customers.”

PN Metlife Guaranteed Future Plan offes four diferent options 1 create a corpus o mest one’s
financial goals. The plan comes vith 2 guaranteed income ranging ffom 103% to 245% of the
‘annualized premium. Annual premiums higher than Rs 30,000 aks0 receive High Premium Reviard
ranging from 4% — 12% of annualized premiums. Besides one can optfo Income plus booster optons.
that il ive them an addiional income pay-out at specified intervals ranging fom 30%-406%. The plan
allows customers to time the receipt of maturity amounts on special occasions fike bidhdays or
anniversaries. The polcyholder il also be efiile 0 avail income tax beneft on premiums paid and
benefts received under 80 (c) and 10(100).

Mera Mediciaim Plan offers coverage for comprehensive health and hospitaisation nsurance along with
e nsurance. The plan features cashiess hospitalization cover across Religare Health Insurance’s
network of more than 7,500 hospitals. The plan also covers more than 540 Day Care Treatments,
altermative treatments such as Ayurveda, Unari, Sidoha and Homeopathy and offes a no claim bonus
i helps cover fo ncrease upto 220% over twio years and 250% over e years. This unique plan
provides a cost-eiecive soluion for customers by oferng a discount of 7.5% on bolh ife and health
insurance premiums, plus dual tax benefits under both section 80 (¢) and 80 (d)

PNB Metife Smart Platinum Plus s a whole Ife protecton and savings orented Uit Linked Insurance
Plan. The plan fealures an unique Care Benefit which helps customers secure their goals against health
exigencies and the nsurer pays all uture premiums in case of iagnosis of any ofthe fisted five cical
finesses. The plan provides addtional allocations through features ke Return of Fund Management
charges of 15t 5 years and Fund booster which is pad at the end of 101h year which enhance the fund
value and also incentvse the customers to stay invested forlonger. This holistic ian ofers the
policyholder with the freedomto choose ffom the benefis, duration of premium paymen. the sum assured
multple and also maudmise thei vealth creation potential through a choice of portolio straegies and
vatiey offunds. 1 also offers leinilty of swiching between diferen fund depencing on the sk appefite
‘and partialy withdrauing money from the fund value afler the lock-n period. The company 5o ar has 22
unitinked funds in s porfok of which PNB MetLie Virue Fund Il and PN MetLfe Virtue Fund has
been ranked amongst the fop 10 i the Insurance Large Cap Category (as of June 30, 2020) by
Momingstar a leacing independent investment ressarch organization. This anking isfestimon) o the
company's strong fund management prosess and reaffim the commitment t deliver value accrefive
grouth o ts customers investing through market-inked products.
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‘The three products launched by PNB MefLife holisticall fulfs the advanced needs and demands of the.
consumer. Amongst he three products, era Miedicaim Plan and PNB etL e Guaranteed Future Plan
are avalable across PNB Mellife's bancasurance. agency as wel as online channels. As he masses.
Settetothe new normal where profection of health and Ife and viealth creation have assumed a level of
importance ik never before, PHB MelLf stives to serve fs cusiomers at every new junclure of their
fives through s dynamic and ever-evolving approach fo customer satisfaction, he refease ads
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PNB MetLife broadens its product portfolio with three
unique offerings for retail customers

PNB MetLife Insurance is expanding its product portolio with three new unique offerings: PNB
Metlife Guaranteed Future Plan; Mera Mediclaim Plan and PNB MetLife Smart Platinum Plus. At
PNB MetLife customer centricty s the cornarstons that binds allfunctions. These offerings
complemant the Company’s concept of Circla of Life, which assasses the nesds of the.
customsrs and offers them vith salutions on varisd financi! nesds including - Chid Educstion,
Farmily Protaction, Long Term Savings and Retirement.are testament to this approach and was
designed keeping in mind the evolving nesds of customers across diffarent segments.

PNB MetLife Guaranteed Future Plan, 3 guaranteed savings life insurance plan that
offers dual advantages of long term guarantsed bensfits and financial protection to the family
in case of advarsities. The plan offers complete control to customer and helps customizs the
Savings schedule basd on customer’s needs and sfiordabilty. It allows customars the
Flxibilty to chooss thei futurs guarantaed pay-out 35 2 lumpsum, income or a combination

thereof uhich vill help maeting financial requirements for various goals.

The company, in partnership with Religars Health Insurance, has launched - Mera Mediclaim
Plan - that combines banefis of haslth and lfe insurance under a single palicy. The nev
solution gives customers access to quality healthcars, cashless hosptalization, along with lfe

insurancs coverage.

Additionally, the company has also received approval from the Insurance Regulatory and
Development Authoriy of India (IRDAT) & launch PNB MetLife Smart Platinum Plus, 2
whole e savings-orientad unit-linked insuranc plan (ULIP). The plan also offers Ife insurance

cover to protect ones family in case of an unfortunate demiss a5 well a5 provides with tailor-
made solutions to achieve ones goals, including an option where wiealth craation dossn't take 2

back seat aven during crtial iness.

Ashish Kumar Srivastava, MD & CEO, PNB MetLife, zaid "At P18 Matiifs, ve blisva in
"Customer Cantricty’ and continuously work towards providing solutions in ine with our
mantra. A5 3 part of our ‘Circle of Life” approach, which has been conceptualized to deliver
nesd-based solutions that provide financial welbeing to the customers during their Ifatime, the.
new products will address the need for lfe and health protaction as el a5 wealth creation.
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deliver value accretive growith to its customers investing through market-linked products.

This trio of products launched by PN MetLife halistcally flfs the advanced nesds and
demands of the consumer, Amongst the thres products, Mera Mediclaim Plan and BB MetLife
Guaranteed Futurs Plan are available scross PB Matlife's bancssuranca, agensy a5 vell 32
oniine channsls. As the masses st o the new normal where protaction of heslth and Ife
and wealth creation have assumed a level of importancs like never befors, PN Metlife strives
£ serve s customers at avery naw juncture of thair lives through ts dynamic and ever-
evolving approach to customer satisfaction.
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PNB MetLife slso declared bonus for its participating polices which remains consistent even in
thess uncartain times. We vl continus t invest our sffots in product innavatiens and
intraduce mors products that il serve th lfe-stags nesds of our valusd customers.”

PNB MetLife Guaranteed Future Plan offer four diffarent options to creste 3 corpus
£ meet one’s financial goals. The plan comes with 2 guarantaed incoma ranging from 103%
£ 245% of the annualized pramium. Annual premiums higher than R5.30,000 also raceive
High Pramium Reward ranging from 4% - 129% of annualized premiums. Basides one can opt
for Income plus booster options that will give them an additional income pay-out at speciied
ntervals ranging from 30%-4069%. The plan allows customers to tims the recaipt of maturity
amaunts on special occasions ike birthdays or anniversaries. The policyholder will also be.
eligible to availincome tax beneft on pramiums paid and benefis racaived undar 80 (<) and
10(104).

Mera Mediclaim Plan offers coverags for comprahensive health and hosptalisation insurance.
along with e insurance. The plan features cashless hospital
Health Insurance’s network of more than 7,500 hospitals. The plan siso covers more

tion cover across Religare.

than 540 Day Care Treatments, alternative treatments such 3z Ayurveda, Unani, Siddh
nd Homeagathy and offers 2 na claim bonus wihich helps cover to incraase upto 220% ovar
10 years and 250% over five years. This unique plan provides  cost-sffective solution for
customars by offering 2 discount of 7.5% on bath life and heslth insurancs pramiums, pluz
dus! tax banefits undr both saction 80 (<) and 80 (2)

PNB MetLife Smart Platinum Plus is 2 whole [fe protaction and savings orsinted Unit Linksd
Insurance Plan. The plan features an unique Care Benefit which helps customers secure their
osls against heslth exigencies and the insurer pays il future sremiums in case of diagnosi of
any of the listed five critcal iinesses. Tha plan provides additional allcations through features
Iike Return of Fund Management charges of 1st 5 years and Fund booster which is paid at the
nd of 10th yasr which anhance the fund valus and slso incentivise the customrs to stay.
investad for longer. This holstc plan offers the policyhaldar with the fraedom to choose from
the benefits, duration of pramium payment, the sum assured multiple and also maximisa their
wealth creation potential through  choics of portoli stratagies and varisty of funds. It ssa
offers fexibilty of switching batisen differant fund depending on the risk ppstite and partially
withdraving money from th fund valus sfter the lock-in pariod. The company 5o far has 22
unit-linked funds in 15 portfolo of which PHB MetL fe Virtue Fund IT and PN MatLfe Virtue
Fund has been ranked amongst the top 10 in the Insurance Largs Cap Category (as of June 30,
2020) by Morningstar, a leading independent invastment ressarch organization. This ranking is
testimony to the company's strang fund management prosess and reaffirm the commitment to
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Latest News | Business Briefs 2 Times Network
Launches Campaign to Shape Strategies to Reboot
Economy

Agency News A A+

Mumbai, Aug 4 (PTI) Times Network on
Tuesday said it has launched a campaign to

LA' EST shape decisive strategies and policies to

A\AIC reboot, reload and re-launch the economy.
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Christened as 'India Revival Mission', the campaign will have discourses and deliberations
with global visionaries, key policymakers, influencers and corporate leaders, an official
statement said. *
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* Insurer PNB Metlife launches 3 offerings for retail customers

* Insurer PNB Metlife on Tuesday said it has launched three new offerings aimed at retail

customers.

The offerings are aimed to help with child education, family protection and also provide
long-term savings, according to an official statement. *

*Tech Mahindra launches solution for workforce, community safety against COVID-19

* Tech Mahindra has said it has launched a solution for workforce and community safety
against COVID-19.

It is powered by technologies, including artificial intelligence and machine learning, to
enable data driven digital diagnostics, an official statement said. *
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*SBM Bank India partners with InstaReM to enhance outbound remittance services

* SBM Bank India on Tuesday said it has partnered with InstaReM for enhancing its
outbound remittance services

Users of both SBM Bank India and InstaReM will be able to remit money to more markets
through the tie-up, an official statement said. PTI AA HRS 08042239 NNNN to be able, all
together, to build the right organizational and regulatory architecture to guarantee the
next steps of growth.”

Fiorentina joins Juventus in next season's Women's Champions League after the FIGC
used an algorithm to determine the final standings.

Tavagnacco and Orobica were relegated to Serie B and Napoli and San Marino were
promoted to the top flight. AP

(This is an unedited and auto-generated story from Syndicated News feed, LatestLY Staff
may not have modified or edited the content body)
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Business briefs 2
pn PTI 4 August 2020

‘Times Network launches campaign to shape strategies to reboot economy Mumbal, Aug 4
(PTI) Times Network on Tuesday said it has launched a campaign to shape decisive
strategies and policies to reboot. reload and re-launch the economy.

Christened as 'India Revival Mission’, the campaign will have discourses and deliberations
with global visionaries, key policymakers, influencers and corporate leaders, an official
statement said.

== ** Insurer PNB Metlife launches 3 offerings for retail customers * Insurer PNB Metlite
on Tuesday said it has launched three new offerings aimed at retail customers.

‘The offerings are aimed to help with child education, family protection and also provide
long-term savings, according to an officil statement.

** ** Tech Mahindra launches solution for workforce, community safety against COVID-19
*Tech Mahindra has said it has launched a solution for workforce and community safety
against COVID-19.

Itis powered by technologies, including artificial intelligence and machine leaming, to
enable data driven digital diagnostics, an official statement said.

**** SBM Bank India partners with InstaReM to enhance outbound remitiance services *
SBM Bank India on Tuesday said it has partnered with InstaRel for enhancing its
outbound remittance services.

Users of both SBIM Bank India and InstaRel will be able to remit money to more markets.
through the fie-up, an official statement said. PTI AA HRS
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(Christened a Tndia Rvival Missio'. the campaign will ave discourses and delfbertions it globl isionarcs, key
policymakor,influencers and corporat laders,an offical satomont sad. Carer PN MetlieLaunches 3 offerings for sl
customers  nsurer PNB Mot on Tuesdy si i has launched thrce e oferings imed a el customers.
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imes Network on Tuesday said it has launched a campaign to shape decisive
strategies an plicis o reboot, reload and re-launch the cconomy. Chrisene as
India Revial Mission’the campaign will have discourses and deliberations wi
lcbalisionarics ke policymakors, influencers and corporateladers, an offcial satement
ssi

#++* Insurer PN Ve launches 3 offeings fo retal customers* Insurer PN Metife on
Tucsday said it has launched three new offrings aimod at rotal customors. The offrings are
aimed to el it child education. fmily protecton and also provide long-ferm savings.
acconting 1o an oficalsatement.

=+ Tech Mahinda launces soluion forworklorce, commusity safty against COVID-19-
et Mahinda has said it has launched a slution for workiorce and community saety
‘against COVID-10. 1t s powered b technologie, ncluding arificial ntllgenco and
machine learning, t enable data driven digital dagnostics, an ofcal sttement said

-+ SBM Bank i partncrs with InstaRieh o erhance outbound remitance services *
B Bank India on Tucsday sid it has partnred with InstaReN for enhanicing s outbound
semittance services. Users of both SEM Bank i and InstaReN il be able 0 et mey
1o more ket through the ti-ap, an official satement said.





