
[bookmark: _top]
[image: C:\Users\iDEApAD\Downloads\WhatsApp Image 2020-08-21 at 8.04.59 AM.jpeg]

Coverage Report
On
PNB METLIFE 
Updated on: December 2020













WIRES

	No.
	Publication/Portal
	Headline
	Date

	1
	UNI
	Mohit Bahuguna joins PNB MetLife to lead Group Business and Partnership Distribution
	December 15, 2020





	
Publication : UNI
	Edition :  Online

	Date : December 15,2020
	Headline:  Mohit Bahuguna joins PNB MetLife to lead Group Business and Partnership Distribution



[image: ]
[image: ]





















PRINT











	No.
	Publication/Portal
	Headline
	Date

	1
	Free Press
	ESAF Small Fin Bank hikes IPO size to Rs 998 cr
	December 2, 2020

	2
	The Hindu Business Line
	Insurance premium tracker
	December 13, 2020

	3
	The Economic Times Wealth
	10 Financial Dilemmas
	December 14, 2020

	4
	Outlook Money
	Best Practices In Claim Settlement
	December 14, 2020

	5
	Outlook Money
	For A Resilient Ecosystem
	December 14, 2020

	6
	Ditta Dwani
	PNB MetLife appoints Mohit Bahuguna as Business Head - Group Business and Partnership Distribution
	December 16, 2020

	7
	Amogha Vani
	PNB MetLife appoints Mohit Bahuguna as Business Head - Group Business and Partnership Distribution
	December 16, 2020

	8
	Hosadigantha
	PNB MetLife appoints Mohit Bahuguna as Business Head - Group Business and Partnership Distribution
	December 16, 2020

	9
	Jayakirana
	PNB MetLife appoints Mohit Bahuguna as Business Head - Group Business and Partnership Distribution
	December 16, 2020

	10
	Karavali Ale
	PNB MetLife appoints Mohit Bahuguna as Business Head - Group Business and Partnership Distribution
	December 16, 2020

	11
	Samyukta Karnataka
	PNB MetLife appoints Mohit Bahuguna as Business Head - Group Business and Partnership Distribution
	December 16, 2020

	12
	Sanjevani
	PNB MetLife appoints Mohit Bahuguna as Business Head - Group Business and Partnership Distribution
	December 16, 2020

	13
	Vijay Karnataka
	PNB MetLife appoints Mohit Bahuguna as Business Head - Group Business and Partnership Distribution
	December 16, 2020

	14
	Echo Of India
	Mohit Bahuguna joins PNB MetLife
	December 19, 2020

	15
	The Hindu Business Line
	Insurance premium tracker
	December 20, 2020

	16
	The New Indian Express
	Kalyan, ESAF to raise 2,750cr through IPO in new year
	December 22, 2020

	17
	The Hindu Business Line
	Insurance premium tracker
	December 27, 2020




	[bookmark: B01]Publication : Free Press
	Edition : Bhopal, Indore, Mumbai

	Date : December 2, 2020 
	Page: 13


[bookmark: B1][image: http://mtimages.merryspiders.com/ArticleImages/Uploaded_Images/2020/12/2/2020_12_2_5ba1f5b0-b3db-40c9-ae27-c4510cfc8c3e.jpg]






	[bookmark: B05]Publication : The Hindu Business Line
	Edition : Mumbai

	Date : December 13, 2020 
	Page: 9



[image: http://mtimages.merryspiders.com/ArticleImages/Uploaded_Images/2020/12/13/2020_12_13_23d29026-9be3-486a-970a-29086e78785a.jpg] 









	Publication : The Economic Times Wealth
	Edition : All

	Date : December 14, 2020 
	Page: 10



[image: http://mtimages.merryspiders.com/ArticleImages/Uploaded_Images/2020/12/14/2020_12_14_9e047814-63bd-42d8-9ef4-b71b8aec3d94.jpg]


	[bookmark: B07]Publication : Outlook Money
	Edition : National

	Date : December 14, 2020 
	Page: 61



[image: http://mtimages.merryspiders.com/ArticleImages/Uploaded_Images/2020/12/14/2020_12_14_8a6adc4f-f506-4fbe-9c28-ae2ad2669ce8.jpg] 




	Publication : Outlook Money
	Edition : National

	Date : December 14, 2020 
	Page: 61



[image: http://mtimages.merryspiders.com/ArticleImages/Uploaded_Images/2020/12/14/2020_12_14_bb68697a-6509-4e04-9cd7-a94847430e96.jpg]





	[bookmark: B09]Publication : Ditta Dwani
	Edition : Mangalore

	Date : December 16, 2020 
	Page: 1



[image: http://mtimages.merryspiders.com/ArticleImages/Uploaded_Images/2020/12/16/2020_12_16_279294b9-2211-4d7d-9f40-88deabd0435d.png] 



	[bookmark: B10]Publication : Amogha Vani
	Edition : Mangalore

	Date : December 16, 2020 
	Page: 3



[image: http://mtimages.merryspiders.com/ArticleImages/Uploaded_Images/2020/12/16/2020_12_16_1be912f0-7de8-4d3e-b46a-34bb3ba73b70.png] 


	[bookmark: B11]Publication : Hosadigantha
	Edition : Mangalore

	Date : December 16, 2020 
	Page: 9



[image: http://mtimages.merryspiders.com/ArticleImages/Uploaded_Images/2020/12/16/2020_12_16_15aab0e7-e455-4f5e-9ebc-11526bdb992c.jpg] 



	[bookmark: B12]Publication : Jayakirana
	Edition : Mangalore

	Date : December 16, 2020 
	Page: 3



[image: http://mtimages.merryspiders.com/ArticleImages/Uploaded_Images/2020/12/16/2020_12_16_4142bd53-5ad8-474e-ab10-56e039a0c652.png] 



	[bookmark: B13]Publication : Karavali Ale
	Edition : Mangalore

	Date : December 16, 2020 
	Page: 4



[image: http://mtimages.merryspiders.com/ArticleImages/Uploaded_Images/2020/12/16/2020_12_16_3abbbd5b-30e0-4f85-a50a-363df6e5de18.png] 



	[bookmark: B14]Publication : Samyukta Karnataka
	Edition : Mangalore

	Date : December 16, 2020 
	Page: 2



[image: http://mtimages.merryspiders.com/ArticleImages/Uploaded_Images/2020/12/16/2020_12_16_1fe3fc3d-e73b-4ca7-ad22-2c269d569621.jpg] 



	[bookmark: B15]Publication : Sanjevani
	Edition : Mangalore

	Date : December 16, 2020 
	Page: 4



[image: http://mtimages.merryspiders.com/ArticleImages/Uploaded_Images/2020/12/16/2020_12_16_8ccd23a6-4999-4b7c-accf-8ffac385d981.png] 



	[bookmark: B16]Publication : Vijay Karnataka
	Edition : Mangalore

	Date : December 16, 2020 
	Page: 10



[image: http://mtimages.merryspiders.com/ArticleImages/Uploaded_Images/2020/12/16/2020_12_16_04223885-6b3f-4992-ab85-08170d78b5ba.jpg] 



	[bookmark: B17]Publication : Echo Of India
	Edition : Mangalore

	Date : December 19, 2020 
	Page: 8



[image: http://mtimages.merryspiders.com/ArticleImages/Uploaded_Images/2020/12/19/2020_12_19_2b26540e-d226-4791-aa03-5e554c06e1d3.jpg] 



	[bookmark: B18]Publication : The Hindu Business Line
	Edition : Mumbai

	Date : December 20, 2020 
	Page: 9



[image: http://mtimages.merryspiders.com/ArticleImages/Uploaded_Images/2020/12/20/2020_12_20_6e74ce55-7902-4589-8d35-aa4fe4484365.jpg] 



	[bookmark: B19]Publication : The New Indian Express
	Edition : Kochi

	Date : December 22, 2020 
	Page: 12



[image: http://mtimages.merryspiders.com/ArticleImages/Uploaded_Images/2020/12/22/2020_12_22_3c433ca9-4cc0-43ec-8fb2-7ff061bb0dc7.jpg] 




	[bookmark: B21]Publication : The Hindu Business Line
	Edition : Mumbai

	Date : December 27, 2020 
	Page: 9



[image: http://mtimages.merryspiders.com/ArticleImages/Uploaded_Images/2020/12/27/2020_12_27_7f4d7db7-3c7c-485e-9fed-38ae7f8e1010.jpg] 





ONLINE


	No.
	Publication/Portal
	Headline
	Date

	1. 
	Business World
	Why A Rich Customer Experience Is Critical For BFSI Firms
	December 02, 2020

	2. 
	ET HR World.Com
	PNB MetLife appoints Mohit Bahuguna as Business Head- Group Business and Partnership Distribution
	December 15, 2020

	3. 
	City Air News
	Mohit Bahuguna joins PNB MetLife to lead group business and partnership distribution
	December 15, 2020

	4. 
	Hrnxt
	Mohit Bahuguna appointed Business Head – Group Business and Partnership Distribution at PNB MetLife
	December 15, 2020

	5. 
	Insurance Alertss
	PNB MetLife appoints Mohit Bahuguna as Business Head- Group Business and Partnership Distribution
	December 15, 2020

	6. 
	The News Strike
	PNB MetLife appoints Mohit Bahuguna as Business Head- Group Business and Partnership Distribution
	December 15, 2020

	7. 
	Ground News
	PNB MetLife appoints Mohit Bahuguna as Business Head - Group Business and Partnership Distribution
	December 17, 2020

	8. 
	Business World
	Mohit Bahuguna Joins PNB MetLife to lead Group Business and Partnership Distribution
	December 18, 2020








	
Publication : Business World
	Edition :  Online

	Date : December 2, 2020
	Headline:  Why A Rich Customer Experience Is Critical For BFSI Firms



[image: ]
[image: ]



	
Publication : ET HR World.Com
	Edition :  Online

	Date : December 15,2020
	Headline:   PNB MetLife appoints Mohit Bahuguna as Business Head- Group Business and Partnership Distribution



[image: ]
[image: ]



	
Publication : City Air News
	Edition :  Online

	Date : December 15,2020
	Headline:   Mohit Bahuguna joins PNB MetLife to lead group business and partnership distribution



[image: ]
[image: ]



	
Publication : Hrnxt
	Edition :  Online

	Date : December 15,2020
	Headline:   Mohit Bahuguna appointed Business Head – Group Business and Partnership Distribution at PNB MetLife



[image: ]
[image: ]






	
Publication :  Insurance Alertss
	Edition :  Online

	Date : December 15,2020
	Headline:   PNB MetLife appoints Mohit Bahuguna as Business Head- Group Business and Partnership Distribution



[image: ]
[image: ]





	
Publication :  The News Strike
	Edition :  Online

	Date : December 15,2020
	Headline:   PNB MetLife appoints Mohit Bahuguna as Business Head- Group Business and Partnership Distribution



[image: ]
[image: ]

	
Publication :  Ground News
	Edition :  Online

	Date : December 17,2020
	Headline:   PNB MetLife appoints Mohit Bahuguna as Business Head - Group Business and Partnership Distribution



[image: ]
[image: ]






	
Publication :   Business World
	Edition :  Online

	Date : December 18,2020
	Headline:   Mohit Bahuguna Joins PNB MetLife to lead Group Business and Partnership Distribution



[image: ]
[image: ]

[bookmark: _GoBack]





image4.jpeg
ESAF Small Fin
Bank hikes IPO
size to Rs 998 cr

NEW DELHE ESAF Small
Finance Bank has in-
creased the size of its ini-
tial public offer to 9.98 bin
rupees from 9.76 bin ru-
pees, as per an addendum
to the offer document on
the Securities and Ex-
change Board of India.

‘The PO will comprise a
fresh issue of shares worth
8 bln rupees by the bank,
and an offer for sale worth
up to 1.98 bln rupees.

Farlier; the portion of of-
fer for sale was 176 bln ru-
pees. The increase in the
size of the offer-forsale por-
tion is due to the addition of
PNB MetLife India Insur-
ance Co Ltd, which will sell
shares worth 213.80 min ru-
pees in the IPO.
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Insurance premium tracker

For a 30-year-old male/female, non smoker, living in a metro city, Sum assured1 crore with coverage up to 70 yrs.

Max Max | Annual Premium Claim

nsiamecompany Plan name coverage | policy | _(inclusive of GST) | - settiement

upto term [ \ale | Female |  Ratio (%)
Aditya Birla Capital Life Shield Plan 8 55 12998 | 10980 91.5
Aegon Life iTerm Insurance Plan 100 82 9114 8933 98.0
Bajaj Allianz Smart Protect Goal 8 67 10911 9328 98.0
Bharti AXA Premier Protect Plan s 57 11092 9794 97.3
Canara HSBC OBC Life iSelect Star Term Plan 9 81 11605 10028 98.1
HDFC Life Click2Protect Plus. 8 67 12,601 | 10,667 99.0
ICICI Prudential iProtect Smart 9 81 15628 | 13786 97.8
India First Life e-Term Plan 80 40 8260 7080 96.7
Kotak Life Insurance Kotak e-Term Plan 75 57 9558 8260 96.3
Max Life Smart Term Plan 85 50 11800 | 9912 992
PNB Met Life Mera Term Plan Plus. 9 81 12212 10384 972
Reliance Nippon Life Digi Term 80 40 11012 8719 98.1
SBI Life eShield 80 62 15070 12898 94.5
TATA AlA Life* Maha Raksha Supreme 100 82 12980 11328 99.1

Claim settlement ratio as per data provided by insurer Source:www policybazaar.com

“TATAAIA Life MRS whole life is available only on limited pay option
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WHICH OF THESE TERM
PLANS SHOULD YOU PICK?

Regular term
D plan, with annual

premium lump-
sum on death

‘othing could have brought
'home the need to protect one-
selfand one’s family through
insurance than the ongoing
‘pandemic. Yet, when it comes tobuying
1ife insurance, people are efther too con-
fused due to the large number of options
inthe market, or are too driven by their
tax-savingrequirements.

Since theprimary purpose of life
insurance s protection of dependants,
itisbestserved by aterm plan, which
isoffersalump sum tonominees on the
deathof the insured. Thereareno extra
Denefits as is the case of traditional or
‘marketlinked plans. However, consider-
ingthedifferent needs of people, insur-
ershave come out with several variants
‘within the term plansas well.

‘The most common variant is the regu-
lar termplan (option A), whichoffers
death benefit as lump sum to nominees
onthe passingaway of the Insured. “The
Destpartis that one can buy a high cover
atanominal cost. Since the premium
remains constant for the entire premium
paying term, onecan plan tosaveand pay
theannual premium,” says Srinivasan
Parthasarathy, Chief Actuary &
Appointed Actuary, HDFC Life.

“Suchaplan works perfectly foran
individual who wants an income replace-

Term plan that Term single
B gives back B plan that D premium
entire premium staggers term
on maturity the payout plan

‘ment tool in case of an unforeseen situa-
tlon, wants topay low premfum and stay
Drotected till he works,” says Anil Kumar
‘Singh, Chief Actuarial Officer, Aditya
Birla Sun Life Insurance, Thepremium Is
1ow as It 1s spread out over the entire term
ofthepolicy.

“On the other hand, there are customers
‘whowant toavold the hassle of regular
‘payments and wouldrather pay all the
premiumsatone go, while being assured
oflife-longprotection,” says Mohit Gare,

‘Head of Products, PNB MetLife Insurance.
The single premtum term plan (option D)
isforsuch individuals.

“Thecostofasinglepremiumplanis
‘Tigher compared to regular payment
‘plans. This option issultable for those with
inconsistent income, like sportspersons
andartists, who would ke to cover them-
selves when they havesufficient funds,”
says Parthasarathy.

Ifyouare one of those people who cannot
reconcile with the idea of not gettingany

Do you know your life covers?

LIFEINSURANCE

Y REGULAR TERM PLAN

RETURN OF PREMIUM PLAN

STAGGERED PAYOUT PLAN

‘money backafterall the premium you put
in, there isan option called the ‘return of
premium’ plan (option B). “The premium
hereissignificantly higher than regular
termplansas it is invested to generate
returns that cover the charges and ena-
Dles insurers topay the full premtum on
survivalat theend of the policy term,”
says Munish Sharda, MD & CEO, Future
Generali India Life Insurance.

‘The term of such aplan usually extends
Dbeyond the earning years and the payout
canhelp provide financial security toa
person whocan take care of his expenses
‘when sources of income dry out.

Finally, thereare people whose nomi-
neesmay not beable to invest the lump
sum amountrecieved as death benefit.
Suchpeople can go for option C, which
staggers the death benefit as monthly
payments. “Those who want to ensure
that their families areable tomaintain
theirlifestyle, helpclear debt ifany, or
fulfil specific financial milestones like
children’s education or marriage, can
optfor suchplans,” says Singh of Aditya
BirlaSunLife Insurance.

—Riju Mehta

SINGLE PREMIUM PLAN

Only death benefit o Nominee gets lumpsum if | Nominee of the Insured
Deathbenefit/ | beneficiary; no maturity #nelmha g:vlse(sm m',::n%n:sam e
payout aMount Finsured SUrVIVES | entire premiuim at the end of | balance In reguiar ntervals @
theterm. over 10-15 years.
Usually tlll 70-85 years, but
Term whole-life term planisfor | Usually 10-40 years Usually 10-20 years
entirelife
e 11,210 717,969 215,725
Tax benefit U/s 80CUPt0T15 lakh; U/s80Cupto 15 lakh; U/s80CUpToTLS lakh U/s 80CUpto 15 lakh;

Dayout tax-free u/s 10 (10D) | payout tax-free u/s 10 (10D)

Premiums are Indlcative and may Vary. Regular and return of Dremium cover for 30-Year-oid for 40 years
Staggered payout far IUmDSUM of ¢1 crore & £50,000 f0r 15 Years: for SIngle Dremium pian. term s for 20 years

payout tax-free u/s 10 (10D)

Ppayout tax-free u/s 10 (10D)

SHOULD YOU INVEST OR PREPAY A LOAN?

Use surplus

his isa difficult choice, especially
‘atatime when investments in
stocks haveylelded supersized
gains. Your choiceshould depend
on thereturns you expecton the invest-
‘ment. If the returns are higher than the
Interestpaid on theloan, It makes sense
toinvest the money rather than pay off
theloan. Butkeep inmind that there is
noassurance of gains when you invest in
stocks. On the other hand, prepaying the
1oan gives you assured savingson inter-
est.
Thereare some obvious benefits of
foreclosingalong-termloan. The longer

the tenure, the higher is the interest outgo.

Justlike long-term investments butld

Invest in
equities for
higher gains

Find the real cost
of your loan

‘Tax benefits on some loans
reduce the effective Interest rate

20%tax bracket
'30% tax bracket

‘wealthfor you, long-term debt burdens you
with high interest.

‘Thereareother benefits too. Paylng off
aloanbrings peace of mind and allows you

Invest some in
stocks and balance
to prepay loan

ok

10%
10%
10%

“No tax benefit

tofocus on other goals. Some people argue
that prepaying the home loan takes away
liquidity. That if you Invest the money,
youretain theliquidity and canaccess it

anytime. Butstock Investmentsare vola-
tile, and your investment mightalsobe
down in thered when youneed the money.
Ontheother hand, prepaying the home
loan does notexactly take away liquidity.
“Several banks offer home loans with
anoverdraftfactlity thatallows thebor-
rower towithdraw money asand when he
needs it.” points out Raj Khosla, Managing
Director, MyMoneyMantra.com.

Before you pay offaloan, do the math to
know thereal cost of the loan. Some loans
offer tax benefits so the effective Interest
rate is lower for borrowers in the higher
taxbracket. A homeloan may be charging
8%, but the effective rate for a borrower
inthe30% bracket willbe much lower at
5.5%. Also, It willbe better to pay offa car
loan of 10% than an educationloan that
charges 12% but the interest paid is fully
deductible. Keep this in mind when you
slgn the cheque to prepay theloan.

—Babar Zatdt
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Best Practices In Claim Settlement

laims are one of the essential
parts of the insurance value
chain and maintaining a healthy

claim settlement ratio leads to building
trust among customers. Moderator N
Mahalakshmi, Editor, Outlook Business,
however, said that mistrust is a smaller
issue in the industry.

Mayank Bathwal, Chief Executive
Officer, Aditya Birla Health Insurance,
highlighted the fact that consumers of-
ten face delays in claim settlement while
getting discharged from hospitals.

“Automated, paperless and machine-
to-machine claim settlement technol-
ogy can help create an infrastructure
that can improve customer experience;”
he said.

Bhargav Dasgupta, Managing Direc-
tor at ICICI Lombard, informed that
the insurance sector has been adopting

an array of technologies including ma-
chine learning and artificial intelligence.
It is facilitating speedy claim settlement
without any physical intervention.
“Digital platforms are helping us make
customers’ life journeys even simpler.
PNB Metlife is now looking at settling
claims within three to four hours’, added

Ashish Srivastava, Managing Director,
PNB Metlife.

Dr S Prakash, Managing Directors,
Star Health and Allied Insurance, said,
“The power of insurance is in claims
settlement. Both hospital and health in-
surance providers should work together
to bridge the gap.’ 1
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PLENARY SESSION

Cloud Drives Customer Engagement

Innovations based on cloud technologies are

improving business models

loud-based insurance solutions
‘ are helping in improving busi-
ness efficacy, thus enhancing
customer satisfaction and strengthen-
ing the company’s foothold.
Sivakumar Kunithapatham, Chief

Technology Officer, Gradatim IT Ven-

tures, said, “Having a cloud strategy in
place helps in better customer engage-
ment. I think it is the need of the hour.
Having personalised portals for claim
settlement allows you to handle pro-
cesses end-to-end on the cloud”’
Adding Tarun Mathur, Head of

Strategy and Innovation at Edelweiss
General Insurance, said cloud-based
innovation is happening across the
industry in backend processes and
business models. It is not just at the
product level.

“Insurers are competing on levels of
customer experience across the indus-
try. It has become a vital differentiator.”
Mathur added.

Cloud offers flexibility to work from
anywhere. “Algorithms give you de-
cision-making engines to predict en-
gagement strategies,” said Dr Puneet
Kaur Kohli, Chief Technology Officer
at Universal Sompo. “It involves the
entire customer relationship manage-
ment.”

Chief Technology Officer at Max
Bupa Health Insurance, Ashish Gup-
ta, said that they are building a new
customer relationship management. It
would provide a 360-degree view of a
customer. 0

————————————————————————————————————————————————————————————————————————
Best Practices In Claim Settlement

laims are one of the essential
‘ parts of the insurance value

chain and maintaining a healthy
claim settlement ratio leads to building
trust among customers. Moderator N
Mahalakshmi, Editor, Outlook Business,
however, said that mistrust is a smaller
issue in the industry.

Mayank Bathwal, Chief Executive
Officer, Aditya Birla Health Insurance,
highlighted the fact that consumers of-
ten face delays in claim settlement while
getting discharged from hospitals.

“Automated, paperless and machine-
to-machine claim settlement technol-
ogy can help create an infrastructure
that can improve customer experience;”
he said.

Bhargav Dasgupta, Managing Direc-
tor at ICICI Lombard, informed that
the insurance sector has been adopting

an array of technologies including ma-
chine learningand artificial intelligence.
Itis facilitating speedy claim settlement
without any physical intervention.
“Digital platforms are helping us make
customers’ life journeys even simpler.
PNB Metlife is now looking at settling
claims within three to four hours’, added

Ashish Srivastava, Managing Director,
PNB Metlife.

Dr § Prakash, Managing Directors,
Star Health and Allied Insurance, said,
“The power of insurance is in claims
settlement. Both hospital and health in-
surance providers should work together
to bridge the gap”c1
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Mohit Bahuguna
joins PNB MetL.ife

EOI CORRESPONDENT

KOLKATA, DEC 18/--/PNBMetLife has appointed Mohit
Bahuguna as its new Business Head - Group Business and
Partnership Distribution. Mohit will be responsible for
leading and developing PNB MetLife's group insurance
business as well as expanding and deepening its distribution
network by developing and onboarding new partners.

Mohit joins PNB MetLife from Bharti AXA Life
Insurance and has over two decades of experience in the
sector and has led different projects in distribution
management, group business, partnership distribution,
Bancassurance, Micro Finance Institution businesses, in
his previous roles.
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Insurance premium tracker

For a 30-year-old male/female, non smoker, living in a metro city, Sum assured 1 crore with coverage up o 70 yrs

it Vax | Annual Premium claim

dhsii s comiany! Plan name coverage | policy | (indlusive of GST) | settiement

upto term [ pae | Female |  Ratio (%)
Aditya Birla Capital Life Shield Plan 8 55 12998 | 10980 97.50
Aegon Life iTerm Insurance Plan 100 82 9114 8933 98.00
Bajaj Allianz Smart Protect Goal 8 67 10911 9328 98.00
Bharti AXA Premier Protect Plan 5 57 11092 9794 97.30
Canara HSBC OBC Life iSelect Star Term Plan 9 81 11605 10028 98.10
HDFC Life Click2Protect Plus. 8 67 12601 10667 99.00
ICICI Prudential iProtect Smart 9 81 15628 | 13786 97.80
India First Life e-Term Plan 80 40 8260 7080 96.65
Kotak Life Insurance Kotak e-Term Plan 75 57 9558 8260 9630
Max Life Smart Term Plan 8 50 11800 9912 99.22
PNB Met Life Mera Term Plan Plus. 9 81 12212 10384 97.20
Reliance Nippon Life Digi Term 80 40 11012 8719 98.10
SBI Life eShield 80 62 15070 12898 94.50
TATA AlA Life* Maha Raksha Supreme 100 82 12980 11328 99.07

Claim settlement ratio as per data provided by insurer Source:wwwpolicybazaar.com

“TATA AIALife MRS wholeife is available only on limited pay option
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Kalyan, ESAF to raise ¥2,750 cr through IPO in new year

RAJESH ABRAHAM @Kochi

THE new year will see two ini
tal public offerings (1°PO) from
Koraln based companies, col
lecting a total of 22,750 crore
from the market. While Thris
sur-based Kalyan Jewellers will
raise 21,750 crore, ESAF Small
Finance Bank, also from Thris-
sur, is expected to raise about
%1,000 crore.

Though the timing of the is-
sue is not finalised, banking
sources said both the issues are
expected to hit the market in
the January-March quarter
isell

The IPO by retail jeweller
Kalyan, in fact, is billed as In-
dia’s biggest retail IPO since
2017. According to Prime Data-
base, which tracks fund raising
by companies, the stock market
will see companies collecting
funds to the tune of 41,844

crore in 2020-21, the biggest
since 2010-11.

The initial share offer by
Kalyan Jewellers will see a
fresh issue of shares worth
21,000 crore while promoter T S
Kalyanaraman will offer a part
of his holding to raise %250
crore and private equity giant
Warburg Pincus, which owns
24 per cent stake in the jeweller,
will raise ¥500 crore by selling
a part of its shares in the IPO.
Kalyanaraman owns 27.41 per
cent in the company. The other
promoters in the jeweller are
his sons TK Seetharam and TK
Ramesh. Both of them own

22.17 per cent stake each in the
company. ESAF Small Finance
Bank, according to sources,
will raise 800 crore through
primary share offering and an-
other 176 crore through offer
for sale (OFS), as per the Draft
Red Herring Prospectus (DRHP)
filed with the Securities and
Exchange Board of India.

While the founder Paul Tho-
mas individually hold 10 per
cent stake in the micro-finance
company, another 65.63 per cent
is held by his family. PNB
MetLife owns 4.99 per cent, Ba-
jaj Allianz Life 4.08 per cent and
PI Ventures 2.04 per cent.
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Insu e premium tracker
For a 30-year-old male/female, non smoker, living in a metro city, Sum assured ¥1 crore with coverage up to 70 yrs
Max Max | Annual Premium Claim
Insurance company Plan name coverage| policy| _(inclusive of GST) Settlement

uwpto | term| yae | Female| Ratio (%)
Aditya Birla Capital Life Shield Plan 85 55 | 12998 10980 97.50
Aegon Life iTerm Insurance Plan 100 82 9114 8933 98.00
Bajaj Allianz Smart Protect Goal 85 67 | 10911 9328 98.00
Bharti AXA Premier Protect Plan 75 57 11092 | 10028 97.30
Canara HSBC OBC Life | iSelect Star Term Plan 99 81 | 11605| 8022 98.10
HDFC Life Click2Protect Plus 85 67 12601 | 10667 99.00
ICICI Prudential iProtect Smart 99, 81 15628 | 13786 97.80
India First Life e-Term Plan 80 40 8260 7080 96.65
Kotak Life Insurance Kotak e-Term Plan 75 57 9558 8260 96.30
Max Life Smart Term Plan Plus 85 50 11800 | 9912 99.22
PNB Met Life Mera Term Plan 99 81 12272 10384 97.20
Reliance Nippon Life Digi Term 80 40 | 11012 8719 98.10
SBI Life eShield 80 62 15070 | 12898 94.50
TATA AIA Life Maha Raksha Supreme 100 82 12980 | 11328 99.07
Exide Smart Term Edge Comprehensive 5 30 | 17178 14904 98.10

Claim settlement ratio as per data provided by insurer
*TATA MRS whole life is available only on limited pay option

Source: www.policybazaar.com
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Why A Rich Customer Experience
Is Critical For BFSI Firms

With customer service emerging as the new and key
differentiator for success, it is vital for firms in the BFSI sector
to take proactive steps.
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PNB MetLife appoints Mohit
Bahuguna as Business Head -
Group Business and Partnership
Distribution

Bahuguna joins PNB MetLife from Bharti AXA Life Insurance and has over two
decades of &
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Mohit Bahuguna joins PNB MetLife to lead
group business and partnership distribution

Mohit joins PNB MetLife from Bharti AXA Life Insurance and has over two decades of
experience in the sector

ciatnews.

L LT

Chandigarh: PNS MetLife, one of India's leading private life insurance companies has appointed
Mohit Bahuguna 3 its new Business Head - Group Business and Partnership Distribution. Mohit
will be responsible for leading and developing PNB Metlife's group insurance business s well as
expanding and deepening its distribution network by developing and onboarding new partners.
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Mohit Bahuguna appointed Business Head - Group
Business and Partnership Distribution at PNB MetLife

by Ashish Nain « December 15,2020

PNB MetLife, one of the leading life insurance companies in India, has announced the appointment of
Mohit Bahuguna as Business Head - Group Business and Partnership Distribution.
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Mohit Bahuguna joins PNB MetLlife to lead Group Business and
Partnership Distribution

Ilnsurance Alertss | [ 15122020 |

Mohit Bahuguna joins PNB MetLife to lead Group Business and Partnership Distribution

Mumbai: PNB MetLife, one of India’s leading private life insurance companies has appointed
Mohit Bahuguna as its new Business Head - Group Business and Partnership Distribution.





image31.png
THE NEWS STRIHE

OOOOOOOOOOOOOOOOOOO




image32.png
MOHIT BAHUGUNA JOINS PNB METLIFE
TO LEAD GROUP BUSINESS AND
PARTNERSHIP DISTRIBUTION

Editor | December 15,2020 | Business | No Comments
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Mohit Bahuguna Joins PNB MetLife to lead
Group Business and Partnership Distribution

Mohit joins PNB MetLife from Bharti AXA Life Insurance and has over two decades of
experience in the sector and has led different projects in his previous roles
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Mohit Bahuguna joins PNB MetLife to lead Group Business
and Partnership Distribution

Kolkata, Dec 15 (UNI) PNB MetLife, one of India’s leading private life insurance companies,
has appointed Mohit Bahuguna as its new Business Head - Group Business and Partnership
Distribution.

Mohit will be responsible for leading and developing PNB MetLife’s group insurance business
s well as expanding and deepening its distribution network by developing and onboarding new
partners.

Mohit joins PNB MetLife from Bharti AXA Life Insurance and has over two decades of
experience in the sector and has led different projects in distribution management, group.




